











Estate Planning

The Revocable Living Trust

For many people, a living trust is an ideal arrangement both for management of assets and
as a will substitute. This class discusses the advantages and disadvantages of revocable living
trusts and common alternatives used in estate planning. Topics include: types of trusts, taxes,
Medicaid benefits, and powers of attorney. All the practical answers to your questions will be
provided in this introductory discussion of the basics of revocable living trusts. Also approved
for 4 hrs WI insurance and 4 hrs CFP® CE.

Bloomington Sep 25 8:30am-12:15pm

St. Paul Oct 16 8:30am-12:15pm

Real Estate Rich, Cash Poor

Increasingly, insurance agents and financial professionals encounter clients who have a lot

of real estate, but little cash. This class identifies the estate planning challenges and potential
solutions to this rising phenomenon. Topics include: gifting land, family limited partnerships,
insurance and trusts, and estate tax issues. Learn how to help your clients weave through the
mine field of ever-changing tax laws. Also approved for 4 hrs WI insurance and 4 hrs CEP* CE.

Bloomington Sep 25 1:15pm-5:00pm

St. Paul Oct 16 1:15pm-5:00pm

Half-day courses = 3.75 credits, $51
Full-day courses = 7.5 credits, $102
Two-day courses = 15 credits, $295
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Life Insurance

NEW! Life Insurance: The Basics and Then Some

With its many components and options, few financial services products offer the range and
flexibility of life insurance for both business and personal planning. In this course, agents
explore the types of policies and provisions within the products. In this full-day course you will
review the fundamentals of life insurance, policy terms and designs, loans and withdrawals,
underwriting and more. Also approved for 8 hrs of WI insurance and 8 hrs CFP* CE.

Bloomington Aug 26 8:30am-5:00pm

St. Paul Sep 17 or Oct 9 8:30am-5:00pm

Tax Traps in Life Insurance and Annuity Contracts

Avoid costly mistakes in life insurance and annuity contracts. Taxes can unnecessarily result
from improperly structured life insurance and/or annuity contracts. Discover how incorrect
designations and transfers can negate the significant tax advantages that annuity contracts and
life insurance policies provide. Learn a methodology to conduct an effective policy review. Also
approved for 4 hrs of WI insurance CE and 4 hrs CFP® CE.

Bloomington Oct 15 8:30am-12:15pm

St. Paul Sep 20 8:30am-12:15pm

Irrevocable Life Insurance Trusts—Eliminate the Tax Bite

Make sure life insurance proceeds stay out of the grasp of the taxman. Taxes can substantially
reduce the amount of life insurance proceeds beneficiaries receive. An alternative is an
irrevocable life insurance trust (ILIT). Properly structured and properly administered
irrevocable life insurance trusts can ensure that the maximum amount of the life insurance
proceeds passes to the estate beneficiaries. This knowledge is extremely helpful for agents and
planners focused on estate planning. Also approved for 4 hrs of WI insurance CE and 4 hrs CFP° CE.

Bloomington Oct 15 1:15pm-5:00pm

St. Paul Sep 20 1:15pm-5:00pm
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Life Insurance

Search and Rescue: Saving Failing Life Insurance Policies

Many life insurance policies are sold without a complete understanding of how they work. This

class examines the elements necessary for establishing viable long-term policies, including
proper funding, realistic interest rate assumptions, trustee selection, and more. Learn to
identify the problem before your client puts more money into a losing policy. We'll also review
rescue options. Assessing a life insurance policy is a great way to help your client avoid a
potential economic loss. Also approved for 4 hrs WI insurance and 4 hrs CFP® CE.

Bloomington Oct 1 8:30am-12:15pm
Plymouth Sep 20 8:30am-12:15pm

Money In—Money Out: The Basics of Annuities

Understand where annuities fit in as asset management and income generating tools. This
course will teach you all about annuities, including the features of annuity contracts, tax
considerations, and how fixed and variable annuities compare with other investments. You’ll
also analyze the cost of waiting and learn what a tremendous impact it can have on retirement
dollars. Also approved for 8 hrs of WI insurance CE and 8 hrs CFP® CE.

Bloomington Oct 8 8:30am-5:00pm

Plymouth Aug 24 8:30am-5:00pm

NEW! Business Continuation: What You Absolutely, Positively Must Know

Small business owners are the backbone of America—and they need your help. Without a
succession plan, families, employees, and associates are left without an income, an inheritance,
or a job. This problem makes small business succession planning a golden opportunity for
those with the skills and knowledge to tap into it. Learn the planning skills that help small
business owners navigate prickly tax issues. Learn about the four most commonly used business
succession plans and when to use them. Also approved for 4 hrs WI insurance and 4 hrs CFP* CE.

Bloomington Oct 1 1:15pm-5:00pm
Plymouth Sep 20 1:15pm-5:00pm

Half-day courses = 3.75 credits, $51
Full-day courses = 7.5 credits, $102
Two-day courses = 15 credits, $295
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Special Interest

NEW! Essential Planning for Singles and Non-Married Couples

Federal and state laws provide over 1,000 protections and benefits to married couples— but
what about singles or unmarried couples? This course looks at the critical planning issues—
financial, health care, estate planning, and more—for this huge segment of our population.
Learn the legal implications for monetary investments and assets, titles and property
transfers, and conservatorships of singles and non-married couples. Also approved for 4 hrs WI
insurance and 4 hrs CFP* CE.

Plymouth Sep 10 or Oct 5 1:15pm-5:00pm

NEW! To Fall and Rise Again: Life After Financial Crisis

Turmoil in the economic markets and the decline in equity and property values have had a
dramatic impact on everyone’s financial picture. The result is that countless individuals and
their families are facing complex real estate and financial challenges. Learn to assess and
correct these shaky financial circumstances in order to rebuild a stronger financial future for
your clients. Also approved for real estate and for 8 hrs of WI insurance CE and 8 hrs CFP* CE.

Bloomington Oct 12 8:30am-5:00pm
St. Paul Sep 21 8:30am-5:00pm

NEW! Human Resources 101: Avoiding Hot Water

Many employers say their toughest job is handling the day-to-day management of employees.
This class offers managers the resources to confidently deal with daily matters beyond

their usual routine. Learn about state, federal and company regulations, documentation,
interviewing, harassment and more. You will gain the knowledge and self-assurance to make
decisions in a more compliant way.

Bloomington Aug 30 or Oct 4 8:30am-12:15pm

St. Paul Oct 19 8:30am-12:15pm
Plymouth Sep 7 8:30am-12:15pm

NEW! Health Care Alternatives

Today’s consumers are eager to fill the coverage gaps they encounter with a high-deductible
health plan (HDHP) or limitations on diagnostic and treatment coverage. In this class,

you will develop new skills to shop traditional and alternative health care by comparing
and contrasting the typical diagnosis process, service availability, costs, and financing
mechanisms in both disciplines. Also approved for 4 hrs WI insurance and 4 hrs CFP* CE.

St. Paul Oct 8 8:30am-12:15pm
Plymouth Sep 10 8:30am-12:15pm
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Special Interest

How to Assist Aging Clients, Parents, Relatives and Friends

Find out how to lend a hand to frail or aging seniors with major life issues by using strategies
that afford grace and dignity. Professionals working with aging clients and their children need
to be prepared to help them gain the information needed to make crucial decisions. Learn
strategies for dealing with “the car” issue before a tragedy occurs and how to recognize the
signs that a housing alternative is required. Also approved for 8 hrs WI insurance and 8 hrs CFP* CE.

Bloomington Aug 24 or Oct 14 8:30am-5:00pm
St. Paul Sep 29 8:30am-5:00pm

CSI Minnesota: Credit Score Investigation

Your credit rating may be the single biggest factor in determining your mortgage rates,
insurance rates for home, car, and health policies, along with the rates paid on credit cards. This
course teaches you how to help clients with damaged credit. Learn trade secret strategies that
can improve anyone’s credit score. In addition, you'll look at the credit effects of short sales,
foreclosure, and lease option contracts. Also approved for real estate and 8 hrs of WI insurance CE.
Bloomington Aug 25 8:30am-5:00pm

St. Paul Oct 15 8:30am-5:00pm
Plymouth Sep 22 8:30am-5:00pm

Tax Write-Offs for the Self-Employed

Get the latest facts on tax write-offs for the self-employed. Starting with the federal tax
system, you’'ll review recordkeeping requirements, length of time mandates, and estimated
tax requirements. You will learn specific business deductions, including first-year write-offs.
You’'ll understand retirement plan contributions—and strategies to make the most of them.
In addition, you will discuss marginal tax rate versus effective tax rate, as well as issues related
to independent contractor status and entity choices. Also approved for real estate, 8 hrs of WI
insurance CE and 8 hrs CFP°® CE.

Bloomington Sep9 8:30am-5:00pm
Plymouth Sep 27 8:30am-5:00pm

Half-day courses = 3.75 credits, $51
Full-day courses = 7.5 credits, $102
Two-day courses = 15 credits, $295
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Business Ethics

Learn the business ethics tools used by million dollar “Top of the Table” producers.
Ever-increasing scrutiny requires insurance and investment professionals to run an ethically
compliant practice. This course is designed to help agents to recognize problem areas and
respond with integrity. You'll learn to build a personal ethical system that works consistently
and helps increase your business. See how focusing on doing things right actually makes you
more money. Also approved for 4 hrs of WI insurance CE.

Bloomington Sep 29 8:30am-12:15pm
St. Paul Aug 31 8:30am-12:15pm
Plymouth Sep 9 or Oct 27 8:30am-12:15pm

» Meets the new ethics requirement!

Buying Within Your Budget

Learning how to budget is essential to getting out of debt and making the best decision when
buying a home. Discover methods to help you and your clients decrease debt, improve credit,
and save more of your hard-earned money. Budgeting correctly will help you make effective
and smart decisions when making any purchase, including home buying. Learn how to live
on what you earn...to the penny! Also approved for real estate and 4 hrs of WI insurance CE and 4 hrs
CFP* CE.

Bloomington Sep 29 1:15pm-5:00pm
St. Paul Aug 31 1:15pm-5:00pm
Plymouth Sep 9 or Oct 27 1:15pm-5:00pm

NEW! Ethics for Insurance and Financial Professionals

This course will discuss compliance and ethics, and delve into the difference between acting
legally and acting ethically. Students will have an opportunity to contribute to an interactive
discussion of ethical issues and guidelines regarding attitudes and specific conduct. You'll talk
about the responsibilities that insurance and financial professionals owe to their clients and
the companies they represent as well as the obligations owed to the regulators and the public.
Also approved for 3 hrs WI insurance CE.

Bloomington Aug 30 or Oct 4 1:15pm-4:15pm
Bloomington Oct 29 8:30am-11:30am
St. Paul Oct 19 1:15pm-4:15pm
Plymouth Sep 7 1:15pm-4:15pm

» Meets the new ethics requirement!
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Minneapolis/St. Paul

Save Money %

with CE-Advantage™— Only $154! s ===t
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By paying for 15 credit hours before you attend your first class, you receive 511 Offics Park

the CE-Advantage savings! 2051 Killebrew Drive, Suite 110
Bloomington

With CE-Advantage, you can select up to 15 CE credits in any combination of

half-day and full-day classes for only $154. Fulfill your CE requirements quickly!
Y Y Y Y d ameey BLOOMINGTON

. . BLN Office Park
To register, call our Customer Service department at 800-824-8742 before 2051 Killebrew Drive, Suite 110, Bloomington, MN

attending your first class.

To use CE-Advantage, you must purchase your credits before attending classes or g
you will be charged the regular tuition listed in the catalog. Credits must be used g
before October 31, 2010. There is no refund for unused credits. s @ aznd Ave.N.

CE-Advantage is not applicable for the Premier Series course on page 17.
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Plymouth
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